------NAME------

Mobile : +91-     






              Email : 
	~  Channel Sales – Business Expansion – ---------- technology ( Eastern India) ~

with more than --- years of qualitative experience in :

■ Strategic Planning 

          ■ Business Development 
               ■ Sales / Services / Marketing

                ■ Channel Management 
              ■ Team Co-Operation 
                    ■ Technology
√    Presen
Piusuy                  √    Currently worked in ---------------------------- ( I ) Pvt. Ltd. as an ---------------(Desg.) – ---------- Operations.
                         √    A strategic thinker with a flair for charting out strategies of Sales & Channel Management and contributing towards enhancing            business volumes & growth and achieving profitability norms.

                         √    Expertise in designing alternate channel partners for achieving the objectives of organization by application of   SSPANCO           SPANCO technique.
    √    Possess excellent interpersonal, analytical, troubleshooting and team building skills with proven ability in strategic        planning & business development with a vast knowledge of different languages, culture etc. of Eastern India.
             



Business Development / Marketing
    √    Identifying and networking with prospective clients; generating business from existing accounts and achieving profitability and   increased sales growth.
    √    Analyzing market trends and tracking competitor’s activities and providing valuable inputs for product enhancement fine tuning sales & marketing strategies.
                               IT-Services (----–-- Technology) & Channel Management

√    Monitoring channel sales and marketing activities by implementing effective strategies to maximise sales and accomplish revenue and collection targets.

   √    providing assistance to channel partners by ensuring them the timely delivery of quality services in the market.
   √    Building consumer preference and identifying reliable channel partners resulting in deeper market penetration and reach.

	Since (period month & year)                Executive – -------- Operations ( Unit )

---------------------------------------- ( I ) Pvt. Ltd.
Works Handled:  Site sourcing, Site maintenance, Managing & controlling different business associates etc.
 


Key Responsibilities:
√     Sourcing new sites for ATM business and keep tracking all the accessories & machines for greater market penetration and         reach.
√     Interacting with clients & different vendors regarding qualitative & efficient services.
√     Handled critically all the down calls of -------- & maximizes the number of --------------- uptime.
√     Keeping track of Rent, Electricity Bills & other payments of the ----------.

√     Managing suitable co-ordinations with business associates for the effective service to the customers.
√     Monitoring all the different issues raised by the clients & tries to close the call at the earliest.
√     Maintaining site repair & other SRM works with the co-ordination of different vendors. 
√     Doing Site Visit & Cash Audit Report regularly on weekly basis.
√     Increasing company’s revenue by means of generating business volumes.

√     Keeping & maintaining accounts of all the sales & services to our clients.
√     Attending general and corporate meetings with our clients and vendors ( Business associates ) on regular basis.
Significant Highlights :
√     Opened & managed new ATMS of Central Bank of India, State Bank of India, Bank of India, Union Bank of India, INDIAN OVERSEAS BANK, ALLAHABAD BANK etc. in SIKKIM.

√    Opened & managed new ATMs of Bank of India, Union Bank of India, United Bank of India, Karnataka Bank Ltd, Muthoot Finance etc in Siliguri & North Bengal. 

√     Looked after the whole ATM maintenance including cash loading, machine repair, housekeeping, attending FLM & SLM calls, Site condition analysis & reporting, building co-operations with clients & different vendors.
√    Providing day to day report to the Manager through e-mail & other sources.
√    Interaction with all the business associates/partners & provides timely report to them.
√    Increased the number of ATMs & ATM development technology in the greater parts of North Bengal region.
√   Also successfully provided the IT support to our ongoing project of BANDHAN TRAINING CENTRE.  

√   Successfully handled UNBI-500 project in ------------ & North Region.
(Period from year ------ to ------ )               
 Area Development Officer - Channel Sales ( North Region)

------------------------ Ltd. 

Produsts Handled :  Wall Tiles, Floor Tiles, Artificial Marbles, Sanitary Wares etc.
Significant Highlights :
√    Expanded the retailer base by adding upto 50 % new retailers in the assigned region.

√    Successfully mapped new markets including Malda, Jalpaiguri, Coochbehar and Alipurduar.
√    Achieved 80 % of the assigned target in Nov ' 07.

	 Academic :             B.A. in 2001, secured 2nd Division



       (State University,) .

Professional :     (i)  Diploma in Computer Application.



      Information Technology Labs ( ITL ), State.

                             (ii) Diploma in Computer Hardware & Networking from Advanced Information Technology & Trade, State.



(iii) Certificate in Workshop Training in Export Marketing Management.




       Small Scale Industries of India ( SSI ), State.




(iv) Certificate in Workshop Training in Group Discussion, Personality

       Development & Communication skills.

       Assam Professional Academy Society, Assam.




  
►   DOS, WINDOWS 2000 / XP / WINDOWS 7, MS - OFFICE' 2000 ( Word, Excel, Access, Powerpoint, Outlook Express etc.), FOXPRO, TALLY,  ADOBE FAMILY, HARWARE / SOFTWARE INSTALLATION, NETWORKING, INTERNET etc.

Date of Birth           :        
Father’s Name        :         


Address                  :         
Nationality              :         Indian   
Languages Known :        English, Hindi, Bengali, Assamese & Germany ( basic level) . 
Conveyance
:         Yes 
      Special Interest       :        Traveling, Reading IT & business magazines, Exploring new sales development technique etc.
      Current CTC            :
      Preferred Location   :      
Date :       
Place :                                                                                                                   -----------------------------------------------

                                                                                                                                                                Signature
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